A Newsletter for Supporters of Concordia University 


Welcome to Volume 1, 
Issue 1 of The Gift. This 
newsletter is intended 
to inform supporters of 
Concordia University of 
events. issues, and 
accomplishments relat 
ed to fundraising and 


volunteerism. 


Your investment — in 
Concordia University is 


vitally important. Gifts 


help the University fulfil 
its academic mission, 
create scholarship and 
fellowship endowments, 
and help build and 
maintain Concordia’s 
infrastructure. 


We hope that you, our 
donors, find this news- 
letter of interest. 


Frederick Lowy 
Rector 


and Vice-Chancellor 
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CASH CONTRIBUTIONS: 


By far the most common kind 
of contribution. Cash gifts 
made to a registered Canadian 
Charity can be used to reduce 


tax on the donor's income. 


GIFTS-IN-KIND: 


These non-cash gifts, include 


securities, real estate, and fangr 


ble property such as books, art 
work and equipment. A receipt 


may be issued by the charity for 


the fair market value of the gift. 
The fair market value is usually 
determined through one or more 


professional appraisals. 


RESIDUAL INTEREST AGREEMENT: 


A type of arrangement that 


allows the donor to receive a 
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charitable donation receipt im- 
mediately for a gift of property 
usually real estate or artwork 


fh 


while retaining the right to 


reside in or keep it during 


their lifetime. 


CHARITABLE REMAINDER TRUSTS: 


A type of residual interest 
arrangement funded with cash, 
securities or real estate and trans- 
ferred irrevocably to a trustee: 
Concordia University or another 
entity capable of managing the 
trust. The donor retains the right 


to the income from the trust 


according to the terms deter- 
mined at the time the trust is 


established. Concordia receives 


Al 


whatever remains in the trust 
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after the donor's death, or after 


a specified period of years. 


Concordia 
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ANNUITIES PURCHASED FROM CHARITABLE ORGANIZATIONS: 


A donor may purchase an annuity through the 
University. The donor then receives annual payments 


fo 


= 


ife or for a fixed term. If the sum of the expected 


payments is less than the amount paid to acquire the 


annuity, the donor receives a tax receipt for the differ 
ence and the payments are not considered as 


income for tax purposes. 


GlrTS OF LIFE INSURANCE: 


Donors may wish to donate their life insurance policy 
to Concordia, making the University the owner and 


beneficiary of the policy. In this case, they are enti- 


4 


led to a charitable donation receipt for the value of 


4 


he policy, normally the cash surrender value. If 


premiums are still owing and the donors pay them, 


4 


hey are eligible for a charitable donation receipt for 


each premium paid. 

BEQUESTS 

"Gifts by will are becoming an increasingly important 
part of the Canadian philanthropic tradition,” says 
David BROWN, Director, Gift Planning. 


Bequests can take several forms: 


A specific bequest directs Concordia University to 


receive a specific piece of property. 


A general bequest directs that the University receive 
a specific amount of a certain kind of property, usually 


a sum of cash. 


A residual bequest designates all or a portion of 
whatever remains after all debts, taxes and all other 


bequests have been paid. 


A contingent bequest takes effect only if the primary 


4 


intention cannot be met, for example, if the primary 


beneficiary does not survive the donor. This ensures 


re 


that property will pass to Concordia University rather 


than unintended beneficiaries. 


While all of these bequest examples provide unre- 
stricted support for Concordia University, Brown adds 
that a donor may designate a bequest for a specific 
purpose. An endowment results when donated 
capital is invested by the University in perpetuity, with 
the income being available to Concordia to fulfil the 


donor's wishes. The most common endowment gift 


that the University receives is one that supports 
chairs, professorships, scholarships or bursaries. 
For example, if a donor wishes to memorialize a 
family member or an honoured colleague, they can 


establish a named endowment tund that will provide 
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support for a program of interest to them or to the 
honoured person. Donors are encouraged to contact 
the Office of University Advancement and Alumni 
Relations to ensure that their planned bequest can 


and will be used for the purposes they intend. 


When a person makes a charitable bequest, their 
estate is entitled to a charitable donation receipt and 
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a corresponding deduction in the year of their death 
for the full value of the bequest. The undeducted 


portion of the gift is deemed to be a gift made in 


the previous taxation year for gifts in kind or other 


ways of giving. 


For further information, or to inform Concordia University of a planned bequest, 


please contact 
David Brown, Director, Gift Planning at 514-848-4859. 


The team spirit has already been ignited by one very generous donor. 


$7 million needed 


to renovate 
Loyola’s athletic 


facilities 


In a few years, Concordia students will have one 
less excuse for not spending their study breaks 
sweating it out at the gym. There will be plenty of 
space for everyone at Loyola campus’s newly reno- 
vated facilities and a new recreation and fitness cen- 
tre on the corner of Guy and de Maisonneuve. 
Today, Loyola's arena, gymnasium and 
weight room can accommodate a total of 100 
students at one time. The athletic department's goal 


for at least 


is to renovate the facilities to make room 
AOO students. They plan to rework the existing gym 
into a weight room, fitness and recreation area— 
including televisions to watch while exercising and a 
sauna in each locker room—and to add a larger 
gym, physiotherapy facilities, and a swimming pool. 


Director of Recreation & Athletics HARRY 


ZARINS envisions the new facility as a gathering place 
for athletes, for the University community, and for the 
surrounding community. "It will greatly improve our 


ability to provide community services. We'll be able 


IT TAKES TEAMWORK 


to hold summer camps there, and finally have the 


space to host special events." 
like any good action plan, however, it's 

going to take teamwork to see this dream take 
shape. The team spirit has already been ignited by 
one very generous donor: BEN Weiber. Weider is 
donating the fitness equipment for both the Loyola 
and downtown facilities and has promised that his 
monetary gift will be greater than $1 million. 

Other key players on this fundraising team 
are Concordia's students. Since Campaign 1997, 
a portion of student fees have been designated to the 


athletics department. After 10 years, Concordia stu- 


dents will have contributed approximately $4 million 
to this cause. But that alone is not enough to improve 


Loyola's facilities. 


"Renovating was never a priority for us here; training winning teams was," says Zarins. "But now it is 
a priority. We need to raise an additional $7 million in order to make this complex happen. We're 
hoping that former athletes and people who recognize the importance of fitness to overall student 


development will provide the support we need to make our plan a reality." 
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Making 


When Africanraised ABDULLAH BABA BAWA was 10 
years old, he decided he wanted to attend school. Not 


only was this "western" idea frowned upon by his 
Muslim parents and community, but to walk to the near 
est school in Tamale, Ghana, from his remote village of 


Karaga was a 10 kilometre roundtrip. 


Bawa was determined to go to school; he 
dreamed of one day attending university in Canada. So 


he arranged to live with friends of the family in Tamale, 


and studied at the nearby school for over 10 years. 


Today, Bawa lives in a different world—one 


of high-rises, subway systems, and university life. 


Thanks to a missionary who befriended him in 


Tamale, he was able to make his dream of moving to 
Canada to attend university a reality. 


While Bawa's surroundings may have 
changed, his sense of determination has not. He's an 
honours student in political science, and when he 
graduates next spring, he'll be the first person from his 


village to have successfully completed studies at a 


university. He is also a twotime recipient of the 
Carolyn and Richard Renaud Award, a $1,000 


bursary granted to incoming fulHime undergraduates 


on the basis of financial need and scholastic perfomance. 
Bawa expresses sincere gratitude when 


speaking of the couple he has yet to meet. "No one 


has inspired me more than the Renauds have, because 


it is the first time someone has taken interest not only in 


my future, but in the future of my family. | will one day 


tell my children that it is because of their kindness that 


was able fo complete my studies without having fo 


worry about how | would pay my tuition." 


a Real Difference 


Bawa is just one example of the 70 under- 
graduate students who are helped annually by 
monetary gifts donated by friends of Concordia. 
ROGER Cote, Director of Financial Aid and Awards 
& Assistant Dean of Students, says that although the 


level of support has increased noticeably in recent 


years, "The amount of aid available falls very short of 
the need. For example, one of our programs, 
In-Course Bursaries, which offers assistance to 
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students who are both financially and scholastically 


deserving, is only able to help some 25 percent of 


applicants, and less than 10 percent of the overall 


assessed need of those who apply." 
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He leans back in his chair and grins, remembering how his father used to pay the family he stayed with for his 


school fees, room and board. Every month, his father Abdullai, a Karaga farmer, would hire a man on a 


tractor to deliver three bags of corn to the family in Tamale. "This was the only way he could afford my 
education," he explains. "Now, my university education is being aided by the Renaud’s kind bursary. I’ve gone 
from bags of corn in Ghana to a bursary in Canada!" he says, laughing and shaking his head in disbelief. 


